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Agenda

 Wrap Up
 What and Why
 What do we need to Kick off Individual Giving
 Agenda
 Packages
 Mapping and Prospecting
 Donor Life Cycle 



Wrap Up: Fundraising Different 
Sources of Income



Fundraising 
Sources of Income 

• Corporate Partners• Individuals / community 

• Major Donors• Institutional Funding
• Governments Funding

PF MD

COIG



Fundraising 
Types of Income 

• Yearly partnership
• Sponsorships 

• Monthly/Annual giving
• Memberships
• Crowdfunding campaigns

•Major gifts
•Bequest 
•Endowment
•Real Estate

• Grants

PF MD

COIG



What is Individual Giving and Why is 
matter?

 Simply; any type of donation can someone gives 
 Diversify and sustain income
 Different forms: memberships, tickets, donations – Tijwal Safar case
 The origin source of money, 70% of giving
 Direct impact, easy to show and measure 
 Free alternative – Sakakini case
 Increased awareness for your mission and deeper involvement
 Imagine if you start with 10$ program?



Tijwal Safar

https://www.facebook.com/tijwalsafar



Sakakini

https://www.facebook.com/KhalilSakakiniCenter



Imagine

Gift Donor Months 

10 $ Program $ 10 100 12 $ 12,000 

50 $ Program $ 50 50 12 $ 30,000 

100$ Program $ 100 25 12 $ 30,000 

$ 70,000



What do we need to start 
Individual Giving 

1) Market Potential Determined; People give for different reasons, 
your work could be one – Packages identified

2) Some Investment Allocated 
3) Payment Options available 
4) Database available & identified 
5) Simple Donor Life cycle in place
6) Online presence
7) Channels identified



Break
think of hands tied exercise



Packages
 Budget vs Package exercise / Grassroots Al Quds & Covid 19

https://www.grassrootsalquds.net/donate
https://www.grassrootsalquds.net/donate


Mapping & Prospecting 
(Interactive)

 Mapping Exercise 
 The Strength of Weak Ties

Your network’s 
friends, relatives 

and network

Your Network

Close Friends & 
Relatives

You



Donor Life Cycle



Thank you 

Mohammad Hamdan
Email: hamdan.mwh@gmail.com

Mobile: 00970592800225

mailto:Hamdan.mwh@gmail.com


Fundraising 
Donor Cycle

Identification 

Qualification

Cultivation

Solicitation

Stewardship 
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